LESSON 3 | Never Eat Alone « Keith Ferrazzi

Be Interesting & Vulnerable

Authentic Boldness Opens Every Door

Vulnerability is the birthplace of connection and the path to the feeling of

worthiness.

The Big Idea

Many people believe networking requires a polished, perfect persona. Ferrazzi argues the opposite: authenticity
and even vulnerability are your greatest assets. People connect with real human beings — their passions, quirks,
and honest struggles — not with walking resumes.

He also stresses the importance of having a "personal brand" — a clear, compelling story about who you are and
what you stand for. Combined with the courage to be genuinely yourself, this creates magnetic, memorable
relationships.

Building Your Authentic Presence

Develop Your Story Practice Bold Outreach
* Know your core mission and values deeply » Contact people you admire — the worst is a
+ Craft a compelling 2-minute narrative e
« Share your journey, including setbacks » Be specific about why you're reaching out
« Be consistent across all contexts » Show genuine curiosity and enthusiasm

* Follow up persistently but gracefully

The Audacity Principle

Ferrazzi recounts cold-calling executives, attending events where he knew no one, and asking for mentorship
from people leagues ahead of him. His secret? He genuinely cared about the relationship, and he made that care
obvious. Boldness backed by generosity is irresistible.

He also advises building a "dream network" — a written list of the 50 people who, if you knew them well, would
most transform your life and career. Then systematically, generously, pursue those relationships one by one.

. Write your 2-minute personal story: who you are, what you believe, and where you're headed.
. Make your "Dream 50" list. Identify one warm path to connect with each person.
. Reach out to one intimidating person this week — a leader, mentor, or hero. Just say hello.

. Share a genuine struggle or lesson in your next professional conversation. Watch walls come
down.
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