0 Cheat Sheet Unlocking the Secret to Confident Networking

@ The Real Secret

Confident networking isn’t about impressing—It’s about being genuinely curious.
People remember how you make them feel, not your elevator pitch.

Shift the Mindset

From: “What should I say?”
To: “What can I learn?”

S Curiosity lowers pressure and builds trust.

& The SIMPLE Networking Framework
S — Start with Context @

“How did you get into this field?”

I — Invite the Story ()

“What’s been most interesting lately?”
M — Make the Connection

Relate their answer to your experience
P — Practice Active Listening @
Don’t plan your reply—be present

L — Leave with Gratitude J)
“Thanks for sharing—this was helpful.”
E — Extend the Relationship [*]
Suggest a follow-up or resource

A What to Stop Doing

« Over-rehearsing your pitch $§
« Talking more than listening 3§
« Treating networking like a transaction



