Always Automations x
ECF Data

Transforming Marketing
Operations & Lead Generation

THE GIST CHALLENGES v

e ECF Data, a high-performing
Microsoft Gold Partner, specializes
in servicing Small Businesses and
Enterprise companies.

¢ Always Automations collaborated

e Lack of a structured marketing department.

e Difficulty in sourcing and hiring the right talent.

¢ Ineffective project management and planning.

e Limited digital marketing strategy and campaign execution.

Need for improved LinkedIn lead generation.
with ECF Data to build and manage ¢ rimprov i generati

their marketing department, driving

efficiency and growth. SOLUTIONS IMPLEMENTED \%

1.Marketing Department Buildout: Established roles,
responsibilities, and team structure.

2.Hiring & Role Development: Recruited and onboarded key

Key Results

marketing personnel.
e Structured Marketing Department: 3.Project Management & Planning: Implemented strategic

Built a scalable team with clear roles planning frameworks for marketing initiatives.
and objectives. 4.Google Ad Management: Launched and optimized paid
SEO Success: Achieved #1 Google
ranking for key search terms.

Optimized Google Ads: Increased

search campaigns for lead generation.
5.SEO Management: Developed and executed a content
lead generation and campaign strategy, achieving #1 Google ranking.
efficiency. 6.LinkedIn Lead Sourcing: Implemented automation tools and

Enhanced LinkedIn Outreach: processes to enhance outreach and engagement.
Improved lead sourcing and

engagement through automation. MEASURES OF SUCCESS v

Streamlined Project Management:
Improved execution and tracking of
marketing initiatives.

Successfully established a high-performing marketing team.
Measured growth in organic search traffic and paid ad ROI.
Improved LinkedIn conversion rates and prospect
engagement.

Implemented KPI tracking dashboards for ongoing
optimization.

a CONCLUSION & NEXT STEPS Vv
automations ¢ Always Automations successfully developed and optimized
ECF Data’s marketing operations.
Igl Always Automations e Ongoing refinements to maintain SEO ranking, ad
efficiency, and lead generation.
www.alwaysautomations.com e Future roadmap includes expansion into Al-driven

B4 partners@alwaysautomations.com marketing automation.



