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Start Here: The Foundation of Your System

Tired of not knowing how to attract clients

consistently? 

This checklist will guide you through the 7 essential

steps to build a professional lead magnet that works

for you 24/7. Let's begin.

This guide is designed for agencies, consultants, and

service-based businesses who want predictable leads

without chasing prospects.



STEP  1

Define Your Ideal Client and Their "Golden Pain

Point"

Stop trying to be everything to everyone. Effective

marketing begins with absolute focus. 

Define a specific niche (e.g., 'lawyers starting their own

firm'), then dive deep: what is the #1, urgent, real

problem that keeps them up at night? That's your

'Golden Pain Point.' 

Your lead magnet must be the 'aspirin' for that specific

headache.



STEP  2

 Choose the "Quick Win" Format

Nobody wants to read a 50-page white paper. Your

lead magnet must provide a solution or relief in under

15 minutes. 

Choose a format that delivers value quickly:

A checklist for a process

A template to save time

A resource guide to prevent research



Craft a Compelling Title

Your headline is 80% of the battle. It must stop the

scroll and speak directly to your client's 'Golden Pain

Point.' 

Use formulas that promise a clear result and remove an

obstacle. 

Example: 

How to Land Your First 3 Paying Clients Without

Spending a Dime on Ads.

STEP  3



Write the Content (Short, Direct, and Valuable)

Resist the temptation to teach everything you know.

Your sole objective is to fulfill the promise of your

title. 

Use bullet points, short sentences, and plenty of white

space. If you promised a 5-step checklist, deliver

exactly that, clearly and elegantly. 

Quality and clarity always beat quantity. Remember:

the goal of this guide isn't to solve all their problems,

but to prove you're the right person to help them solve

the bigger one. 

STEP  4



Include a "Bridge" to Your Offer

A great lead magnet is never a dead end. 

At the end, after you've delivered value, make the

transition. Say.

The solution you just learned is the first step. If you

want the complete system to [achieve ultimate result],

the next step is to book a free strategy session with

me. 

Create a clear bridge from the small problem you

solved to the big problem your coaching solves.

STEP  5



Create a Simple, Professional Design

People judge a book by its cover. An amateur design

creates distrust. 

Use a tool like Canva to create a clean, professional

layout. Use a maximum of 2 fonts, a consistent color

palette, and high-quality images. 

Your design should communicate that you take your

business seriously.

STEP  6



Turning the Blueprint Into a Working System

You now understand how a lead system works.

The problem is that most businesses try to run it

manually — and that’s where things break.

Leads come in.

Follow-ups are delayed.

Opportunities get lost.

STEP  7



That’s why professionals rely on one all-in-one

marketing automation platform that brings everything

together in one place — capturing leads, managing

contacts, following up automatically, guiding prospects

through funnels, and scheduling appointments without

manual work.

You can explore the platform and decide if it makes

sense for your business.

You can also test it with a 14-day free trial, with no

obligation.

👉 https://www.gohighlevel.com/?fp_ref=serhiy39

I am an independent affiliate. If you choose to test the platform

through my link, I may receive a commission at no additional

cost to you.
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