
Increasing Sales and ROI through Targeted B2B
Data:  A Case Study of Client

Client: GLOBALCONNECTIONSDIGITAL.COM
Corporation (name changed for confidentiality)
Industry: Software Development and IT Solutions
Challenge: 

GLOBALCONNECTIONSDIGITAL.COM Corporation,
a leading software development company, was
struggling to generate quality leads and convert
them into sales. 

They relied on outdated and incomplete B2B data
sources, resulting in wasted time and resources
targeting the wrong prospects. They needed a
reliable B2B data solution to enhance their lead
generation efforts and improve their sales ROI.

Solution: GLOBALCONNECTIONSDIGITAL.COM
Corporation partnered with XXX, a trusted B2B
data provider, to overcome their data challenges
and achieve better results. The following steps
were taken:
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Direct Cost : INR 100,000
Indirect Cost : INR 89000

BENEF I T S

RAJESH RJ
“For over 5 years, our company has been
improving the brand and company
images to give a proper experience to
our customers.” 

Results: By implementing the data solution provided
by GLOBALCONNECTIONSDIGITAL.COM Corporation
experienced significant improvements in their lead
generation and sales efforts.


