GlowVerse Notary Lounge™ — Starter
Breakdown Guide

Learn how notaries make money, what you need to start, and how to grow using simple systems + Al

support.



What a Modern Notary Does

Your Essential Role

A notary public is an official appointed by the
state to serve as an impartial witness during
important document signings. Think of yourself
as a trust-builder in everyday transactions. Your
job is to verify that the person signing a
document is who they say they are, that they
understand what they're signing, and that they're
doing it willingly without pressure or coercion.

This isn't about giving legal advice or explaining
what documents mean. Instead, you're creating
an official record that helps prevent fraud and
protects everyone involved. It's a public service
role that comes with real responsibility, but don't
let that intimidate you—with proper training,
anyone can do this work confidently.

Day-to-Day Reality

On a typical day, you might notarize powers of
attorney, affidavits, consent forms, real estate
documents, or business contracts. You'll check
IDs carefully, watch people sign documents,
complete your notary journal entries, and apply
your official seal. Some days you'll work from
home or a coffee shop. Other days you'll travel
to clients at their homes, offices, or even
hospitals.

The beauty of notary work is its flexibility. You
can start part-time, working evenings and
weekends around your current schedule. Many
notaries begin by helping friends and family,
then gradually build a client base. As you gain
experience and confidence, you can expand into
specialized services that command higher fees.



Why Notary Work Is
Perfect as a Side Hustle

O

Ultimate Flexibility

Work mornings, evenings, weekends—whenever fits
your life. No boss, no fixed schedule, no commute
unless you choose mobile work.

Low Barrier to Entry

Start for under $200 in most states. No college
degree required, minimal ongoing costs, and you can
begin earning within weeks of getting commissioned.

R

Scalable Income

Begin with basic notarizations at $10-15 each, then
add mobile fees, loan signings, and business services
to reach $75-200+ per appointment.

o

Location Independence

Serve your local community or travel to clients. Work
from home, libraries, coffee shops, or build a mobile-
only business serving busy professionals.




Notary vs. Loan Signing Agent

General Notary Public

Notarizes everyday documents like affidavits
and powers of attorney

Works with individuals for personal
transactions

Appointments typically take 10-20 minutes

Earns $10-50 per appointment depending on
travel

Simple, straightforward document types

Can start immediately after commission

Loan Signing Agent

Specializes in real estate loan documents

o Works with title companies and signing
services

e Appointments take 1-2 hours typically
e Earns $75-200+ per signing
e Requires additional training and certification

« Involves larger document packages (100+
pages)

Many notaries start with general work to build confidence and skills, then transition into loan signing
once they're comfortable with the basics. You don't have to choose just one—most successful notaries

offer both services to maximize their income opportunities throughout the week.



Where Notaries Find Work

&

Direct Client Referrals

Word-of-mouth is powerful in this business.
Start by letting everyone know you're a
notary—friends, family, neighbors, and
coworkers. People constantly need
documents notarized and they'll remember
you when the need arises. Ask satisfied
clients for reviews and referrals.

150

Local Business Partnerships

Build relationships with real estate agents,
attorneys, financial planners, senior living
facilities, and medical offices. These
professionals regularly need notary services
for their clients and will refer you when they
trust your work.

G

Online Directories

List yourself on Google Business Profile,
Notary Rotary, 123notary, and NotaryCafe.
These platforms connect you with people
actively searching for notary services in your
area. Keep your profiles updated with clear
pricing, service areas, and availability.

&

Signing Services

For loan signing work, register with signing
services and title companies. They'll send
you assignments when borrowers in your
area need loan documents signed. This
requires additional training but offers
consistent, higher-paying work.



Ways Notaries Make Money: Overview

The smartest notaries don't rely on just one income stream. Instead, they build a business that
combines multiple revenue sources to create consistent earnings throughout the week. Some days
you might do three quick $15 notarizations. Other days you'll complete a loan signing that pays $150.
By diversifying your services, you protect yourself from slow periods and maximize your earning
potential.

Think of your notary business like a menu at a restaurant. You have basic items that everyone orders
regularly, premium services for special occasions, and add-ons that increase your average transaction
value. This variety keeps your work interesting while ensuring steady income. Let's break down each
revenue stream so you can see exactly how notaries turn this simple service into a thriving side hustle
or even a full-time career.



Income Stream #1:. General Notary Work

The Foundation of Your Business

General notary work (GNW) covers everyday documents
that regular people need notarized. We're talking about
powers of attorney, affidavits, consent forms, vehicle title
transfers, passport applications, and business documents.
These are straightforward transactions that form the bread
and butter of your notary business.

State law sets maximum fees you can charge for
notarizations—typically $10-15 per signature or document,
depending on where you live. While these fees seem
modest, they add up quickly when you complete multiple
notarizations in one appointment or serve several clients
throughout the day.

The real money in general notary work comes from travel
fees and convenience charges. If you're mobile, you can
charge $25-50+ for traveling to meet clients at their
location. Some notaries charge premium rates for after-
hours, weekend, or same-day service. A 15-minute
appointment that includes two notarizations plus a travel
fee easily becomes a $50-75 transaction.

Quick Earnings Example

Base notarization: $15 per
signature (x2) = S30
Travel fee: S35

Same-day service: S10
Total appointment: $75

Time invested: 15-20 minutes
plus travel



Income Stream #2: Mobile Notary

Services

Home Visits

Travel to clients'
homes for convenience
signings. Popular with
busy families, elderly
clients, and people with
mobility challenges.
Charge travel fees plus
notarization costs.

Hospital Signings

Serve patients who
need powers of
attorney or advanced
directives. These time-
sensitive situations
often command
premium rates due to
urgency and emotional
nature.

Office
Appointments

Visit corporate offices
during business hours
to notarize employee
documents, contracts,
or business filings.
Build ongoing
relationships with
companies for repeat
business.

Assisted Living

Partner with senior
facilities to provide
regular notary services
for residents. Estate
planning documents
are common, and
facilities appreciate
having a reliable notary
on call.

Mobile notary work typically pays $50-100+ per appointment when you combine base fees with travel

charges. The key is efficient route planning and minimum fee policies to ensure your time is valued

properly.



Income Stream #3: Loan Signing Agent

Work

Understanding Loan Signings

A loan signing agent is a notary who
specializes in helping people sign real
estate loan documents. When someone
buys a house, refinances their mortgage,
or takes out a home equity loan, they sign
a thick package of legal documents—often
100-200 pages. The lender hires a signing
agent to meet the borrower, walk them
through the signing, and return the
documents promptly.

You're not explaining legal terms or giving
advice. You're there to ensure documents
are signed correctly, in the right places, and
properly notarized. You'll verify IDs, watch
signatures happen, complete your notarial
acts, and often scan documents back to
the title company immediately after.

Why This Pays More

Loan signings command $75-200+ per appointment
because they require more time (1-2 hours including
travel), involve larger document packages, carry more
responsibility, and need to happen on tight deadlines.
Many signings occur in the evening when borrowers
are home from work.

To become a loan signing agent, you'll need your
notary commission plus additional certification
through organizations like the National Notary
Association. You'll learn loan document types,
common signing scenarios, and how to handle
document errors. Once certified, you'll register with
signing services that connect you with title
companies needing agents in your area.

Many notaries do 1-3 loan signings per week as a side hustle, earning an extra $400-1,200 monthly on

top of their general notary income. Full-time signing agents completing 3-5 signings daily can build six-

figure businesses.



Income Stream #4: Business Add-On
Services

[-9 Verification Field Inspections Fingerprinting
Companies hire notaries to Visit properties to verify If you invest in fingerprint
verify employment eligibility occupancy, condition, or equipment ($200-500), offer
for new hires, especially "for sale" signs for lenders FBI background checks,
remote workers. Charge and insurance companies. professional licensing
$25-50 per |-9 verification. Takes 15-30 minutes, pays prints, and adoption

Quick service, steady $20-40 per inspection. Easy fingerprinting. Charge $S30-
demand, and many to batch multiple 60 per person. Popular with
companies need multiple inspections in one area. teachers, contractors, and
verifications monthly. adoption agencies.
Courier Services Document Delivery Form-Filling

Deliver time-sensitive Pick up loan packages Assistance

documents between from title companies and Where state law allows,
offices, courts, or title deliver to borrowers, help clients complete
companies. Charge $25-75 staying for the signing. forms by typing

depending on distance and This saves title companies information they provide.
urgency. Often paired with time and gives you control Common with passport
notary services for over scheduling. Premium applications, DMV forms,
comprehensive document service earning S100-150+. and government

solutions. paperwork. Charge $25-50

for this time-saving
service.

These add-on services differentiate you from other notaries and create multiple revenue streams. A
client calling for a simple notarization might also need I-9 verification or fingerprinting, instantly tripling
your appointment value.



Income Stream #5: Digital Products

Once you gain experience, you can create and sell digital products that help other notaries succeed.

This passive income stream works while you sleep, leveraging your knowledge to serve the growing

notary community nationwide. You don't need to be an expert—just slightly ahead of beginners who

need the guidance you can provide.

|

Business Checklists

Create step-by-step checklists for loan
signings, mobile appointments, or
business setup. Price at $5-15. Notaries
love practical tools they can use
immediately to avoid mistakes and stay
organized.

Business Forms

Package templates for client contracts,
service agreements, and confirmation
emails. Price at $15-30 per bundle. Save
notaries hours of creating documents
from scratch.

=

Notary Planners

Design printable planners with mileage
logs, appointment trackers, and income
records. Sell for $10-25. Help notaries
stay organized and track business
metrics for tax time.

Pricing Guides

Compile state-specific pricing sheets or
service menus. Charge $5-10. New
notaries struggle with pricing, and clear
guides eliminate guesswork while
ensuring legal compliance.

Start by creating resources you wish you'd had when beginning. One $15 product sold to 100 notaries

generates $1,500 in passive income with minimal ongoing effort. As your reputation grows, so does

your digital product business.



Real Income Potential: What You Can

Actually Earn

Part-Time Notary (5-10 hours/week) Full-Time Notary Business (30-40
hours/week)

o 3-5general notary appointments: $150-300
 1-2loan signings: $150-300 *
» Mobile travel fees: $100-200

e Add-on services: $50-100

Monthly Income Range: $1,800-3,600

Perfect for evenings and weekends while

15-20 general appointments weekly: $1,200-
2,000

8-12 loan signings weekly: $800-1,800
Mobile and travel fees: $600-1,000

Business services: $300-600

Monthly Income Range: $11,600-21,600

maintaining a full-time job. Focus on high-value

appointments and efficient scheduling to Requires consistent marketing, multiple income
maximize hourly earnings. streams, and strategic scheduling. Many full-

time notaries exceed six figures annually once
established.

(D These ranges represent general estimates based on typical market rates and activity levels.
Your actual income depends on your location, service mix, marketing efforts, and local
demand. This is educational information, not a guarantee of earnings.



What You Need to
Start: The Essentials

Starting your notary business doesn't require a huge
investment. Most new notaries spend $150-300 total to
get everything they need. The items below represent the
baseline essentials to operate legally and professionally.
As you grow, you can add premium tools and equipment,
but these basics will get you earning income quickly.

Important note: This section provides general educational
information about common notary business needs. It
does not constitute legal, tax, or state-specific guidance.
Always consult your state's notary authority and local
regulations for specific requirements in your jurisdiction.
Notary laws vary significantly by state, and you're
responsible for understanding and following your state's
rules.



Essential Checklist: Getting
Commissioned & Equipped

01

State Notary Commission

Apply through your Secretary of State or
equivalent authority. Process takes 2-8 weeks
depending on your state. Costs vary from $20-150
including application fees, background checks,
and bonding requirements.

03

Official Notary Seal/Stamp

Purchase an official stamp or embosser meeting
your state's specifications. Must include your
name, commission number, state, and expiration
date. Cost: $25-50. Order only after receiving your

commission.

05

|dentity Verification Knowledge

Learn your state's ID requirements. Understand
which documents are acceptable, how to spot
fake IDs, and what to do when proper ID isn't
available. This knowledge prevents legal issues.

02

Notary Education & Exam

Many states require approved training courses
and passing scores on state exams. Check your
state's requirements and complete all mandatory
education before applying for your commission.

04

Notary Journal

Record every notarial act in a bound, sequential
journal. Some states require journals; even if not
mandatory, journals protect you legally. Cost; $15-
30. Choose quality journals that prevent page
removal.

06

Professional Communication Setup

Separate business phone number and email
address. Google Voice offers free phone numbers.
Create a professional email like
yourname(@notaryservices.com. This separates
business from personal life.



Building Your Professional Toolkit

Mobile Travel Bag

Invest in a professional bag or briefcase to
carry supplies to appointments. Include
your seal, journal, pens, business cards, and
optional items like a portable scanner or
certificate holder. First impressions matter
—look organized and prepared.

Business Cards

Order 250-500 professional cards with your
name, title, phone, email, and service area.
Hand them to every client and leave extras
at partner businesses. Many notaries get
referrals from business cards left months
earlier.

Price Sheet & Service Menu

Create a clear list of services and fees.
Include base notarization rates, travel fees
by distance, after-hours charges, and any
add-on services you offer. Makes quotes
easy and prevents awkward pricing
conversations.

Simple Online Presence

At minimum, create a Google Business
Profile listing. Include your services, service
area, contact information, and a few photos.
This free tool helps local people find you
when searching for notary services nearby.



Tools & Apps That Make Everything Easier

Technology transforms your notary business from scattered chaos into smooth operations. The right

tools automate repetitive tasks, keep you organized, and make you look incredibly professional to
clients. Best of all, many of these tools are free or very affordable, giving you enterprise-level

capabilities on a side-hustle budget.

Google Workspace

Free email, calendar, and cloud storage.
Create professional appointment
confirmations, store client documents
securely, and schedule appointments that
sync across devices. Google Calendar's
appointment slots let clients book you
directly.

Digital Business Planner

Notary-specific planners track
appointments, mileage, income, and
expenses in one place. Makes tax time
painless and helps you spot your most
profitable services. Available as printables
or digital apps.

Payment Processing

Square, Venmo, or Zelle for accepting
payments on the spot. No more cash-only
awkwardness or waiting for checks to
clear. Instant payment improves cash
flow and looks professional. Square card
readers cost about $10.



More Essential Apps for Your Notary

Business

)

Scheduling Apps

Calendly, Acuity, or similar tools let clients
book appointments online 24/7. Set your
availability, buffer times between
appointments, and appointment types.
Automated reminders reduce no-shows by
70%+.

B

Receipt Generator

Create professional invoices and receipts on
your phone. Include your business details,
itemized services, and payment methods.
Email receipts instantly after appointments.
Free templates available online or use apps
like Invoice Simple.

=

Mileage Tracker

MilelQ, Everlance, or similar apps
automatically log business miles using GPS.
Essential for tax deductions—the IRS requires
detailed mileage records. Can save hundreds
in taxes annually while requiring zero effort.

=l

E-Signature Tools (Non-Notarial)

DocusSign or HelloSign for your own business
documents like client agreements and
service contracts. Note: These aren't for
notarizing—use only for your internal
paperwork and client onboarding.

Set up these tools during your first week in business. Spending a few hours on setup saves countless

hours of administrative work later. Plus, professional systems help you charge premium prices

because you deliver premium service.



Al for Notaries: Your Secret Business
Assistant

Artificial Intelligence tools like ChatGPT, Claude, and Gemini act as your 24/7 business assistant—for
free. These tools help you write professional messages, create scripts for common scenarios, organize
your business systems, and understand new tasks step by step. You don't need to be tech-savvy. Just
describe what you need in plain English, and Al generates it instantly.

Think of Al as having an experienced notary mentor available anytime you need help. Stuck on how to
respond to a difficult client? Ask Al. Need to create social media content but hate writing? Al handles it.
Want to understand a new type of signing? Al explains it in beginner terms. This technology levels the
playing field, giving new notaries the same capabilities as veterans who've been doing this for years.

The key is learning how to "prompt" Al effectively—giving it clear instructions about what you need.
Below you'll find ready-to-use prompts that solve common notary business challenges. Copy these
word-for-word, or adjust them to fit your specific situation.



Ready-to-Use Al Prompts for Your Notary

Business

Appointment Confirmation Message

"Write a professional text message
confirming a mobile notary appointment
tomorrow at 6 PM at the client's home.
Include a reminder to have valid ID ready and
mention my S35 travel fee. Keep it friendly
and brief"

3

Phone Answering Script

"Create a professional phone script for
answering calls as a mobile notary. Include:
greeting, asking what documents they need
notarized, explaining my services and fees,
scheduling the appointment, and confirming
their address. Keep it conversational and
friendly.'

2

Create a Price List

"Create a simple price list for my mobile
notary business. Include: notarization fee of
$15 per signature, travel fees based on
distance (under 10 miles $30, 10-20 miles
$45, over 20 miles $60), and same-day
service add-on of $20. Make it clear and
easy to understand for clients.”

4

Follow-Up to Signing Service

"Write a brief, professional email to follow up
with a signing service | completed work for
last week. Thank them for the opportunity,
confirm the documents were delivered on
time, and express interest in future
assignments. Keep it to 3-4 sentences.’



More Al Prompts for Marketing & Growth

Social Media Posts

'Create 3 Facebook posts for
my mobile notary business.
Topics: why people need a
notary, benefits of mobile
service, and a reminder that |
serve [your city]. Make them
engaging and include a call
to action. Keep each under
150 words"

Google Business Profile
Description

"Write a 150-word description
for my Google Business
Profile. I'm a mobile notary
serving [your area], offering
general notarizations, loan
signings, I-9 verifications, and
apostille services. Emphasize
convenience,
professionalism, and flexible
scheduling including
evenings and weekends."

Introduction Email to
Title Companies

"Write a professional
introduction email to a title
company offering my loan
signing services. Mention my
certification through
[organization], coverage area
within 30 miles of [city],
availability for evening and
weekend signings, and same-
day document returns.
Request addition to their
signing agent roster."

Save these prompts in a document for quick reference. As you use Al more, you'll develop your own
prompts tailored to your specific business needs. The more detailed your prompt, the better the output
—tell Al exactly what you want, including tone, length, and key points to include.



Using Al to Learn & Solve Problems

Your On-Demand Teacher

Beyond creating content, Al excels at explaining
complex topics in simple terms. When you encounter
an unfamiliar document type, don't panic. Ask Al:
"Explain what a [document name] is and what a
notary needs to do with it, in beginner-friendly
language." Within seconds, you'll understand the
basics.

Preparing for a new type of appointment? Try: "Give
me a step-by-step checklist for completing a [type of
signing] as a notary, including what to bring, what to
verify, and common mistakes to avoid." Al becomes
your experienced mentor, walking you through
scenarios before you encounter them.

Confused about business strategy? Ask: "What are
the most effective marketing strategies for a new
mobile notary with a $100 monthly budget?" Al
analyzes best practices and provides actionable
advice tailored to your constraints.

Pro Tips for Al Use

Be specific about your experience level

("I'm a brand new notary")

Ask for examples or templates when
needed

Request information in your preferred
format (bullet points, paragraphs,
checklists)

Have Al explain anything you don't
understand

Ask follow-up questions to dive deeper

Verify state-specific legal information
independently

(D While Al provides helpful guidance, never rely on it for legal advice or state-specific notary

laws. Always verify legal information through official sources like your state's notary

authority. Use Al for business operations, marketing, and general learning—not legal

compliance.



/-Day GlowVerse
Notary Starter Plan

Overwhelmed by everything you need to do? This
beginner-proof roadmap breaks your launch into simple
daily tasks. Spend 1-2 hours each day for one week, and
by Day 7, you'll have a functioning notary business ready
to accept clients. No guesswork, no confusion—just clear
action steps that build on each other logically.

This isn't about perfection. It's about progress. You'll

refine everything as you gain experience, but this plan
gets you operational quickly so you can start earning
while you learn. Many successful notaries followed similar
starter plans, discovering that taking action beats endless
planning every time. Your future clients are waiting—let's
get you ready to serve them.




Days 1-2: Learn & Equip Yourself

Day 1: Learn What a Notary Does

Time investment: 60-90 minutes

e Read your state's notary handbook
cover to cover

e Watch 3-5 YouTube videos about
notary basics

e Join a notary Facebook group in
your state

o Make a list of questions that
confuse you

e Research local notary demand in
your area

Goal: Understand your role and
responsibilities before spending money
on supplies.

Day 2: Get Your Supplies & Tools

Time investment: 90-120 minutes

Order your official notary
stamp/seal (if commissioned) or
place order to arrive after
commission

Purchase a notary journal (Amazon
or office supply store)

Buy a professional bag or briefcase
for mobile appointments

Set up Google Voice for your
business phone number

Create a business email address

Download mileage tracking and
payment apps

Goal: Have all physical and digital tools

ready to operate professionally.



Days 3-4: Build Your Business Foundation

Day 4: Create 3 Al-Powered Scripts

Day 3: Build Your Simple Price List Time investment: 45-60 minutes

Time investment: 45-60 minutes :
e Use Al to create your phone answering

» Research what other mobile notaries script

charge in your area (check Google, « Generate an appointment confirmation
directories) message template

 Calculate your base notarization fees « Write a follow-up thank you message for

(use state maximum as guidance) after appointments

» Determine travel fee structure based on « Practice reading scripts out loud until

distance zones comfortable

» Decide on any after-hours or same-day . Save templates in your phone for easy

Service premiums access

» Create a one-page price sheet using a « Share with a friend for feedback on clarity

simple template and tone

« Make it easy to read and understand for .
- Goal: Have professional responses ready for
clients o .
every client interaction.
Goal: Know exactly what to charge for every

service scenario.



Days 5-6: Establish Your Online Presence

Day 5: Set Up Google Business Profile

Time investment: 60-90 minutes

1.
2.

© N o o

10.

Create your Google Business Profile account

Verify your business address (use home or
service area)

Choose appropriate business categories
(Notary, Mobile Notary)

Write your business description using Al if
needed

Add your services list with brief descriptions
Upload a professional photo of yourself
Include your hours of operation

List your service area (cities/zip codes you
cover)

Add your business phone and email

Request reviews from family/friends who
know your work ethic

This free tool puts you on Google Maps and

search results instantly.

Day 6: Make 3 Simple Social Posts

Time investment: 30-45 minutes

Use Al to create posts, then share on Facebook

and Instagram:

1.

Announcement Post: 'I'm now a
commissioned notary public serving [your
area)! Available for mobile notary services at
your convenience."

Educational Post: 'Did you know? Common
documents that need notarization include
powers of attorney, affidavits, and real estate
documents.’

Service Post: ‘| come to you! Mobile notary
services available evenings and weekends.
[Your phone number]"

Keep it simple, friendly, and informative. Ask

friends and family to share.



Day /: Soft Launch Your Notary Service

Morning: Announce to Your Personal
Network

Text or message 20-30 people you know: "Hey!
| just became a notary public and I'm offering
mobile notary services. If you or anyone you
know needs documents notarized, I'd love to
help. Available evenings and weekends, and |
come to you. [Link to your Google Business
Profile]"

This isn't pushy sales—it's letting people know
about a useful service you can provide. Most
people know someone who needs a notary.

Evening: Prepare Your Physical Setup

Pack your notary bag with everything you
need: seal, journal, pens, business cards, price
list, and any state-required forms. Do a
practice run—pretend you're going to an
appointment. Make sure you know where
everything is and that your bag is organized
professionally. Check your car for cleanliness
since it's part of your mobile business

Afternoon: Register on Notary
Directories

Create free listings on NotaryRotary.com,
123Notary.com, NotaryCafe.com, and
Snapdocs (if doing loan signings). Complete
profiles fully with your photo, service area,
contact information, and services offered.
These directories generate leads from people
actively searching for notaries.



What Happens After Day 77

Your 7-day intensive launch is complete, but your business journey is just beginning. The next 30-60

days focus on consistency, learning from real appointments, and gradually expanding your marketing

reach. Don't expect to be fully booked immediately—business builds momentum over weeks and

months, not days.

Your First Month Goals

o Complete 3-5 notarizations (even if for
friends/family)

o Perfect your client interaction and
documentation process

e Collect your first reviews and testimonials
e Post on social media 2-3 times per week

o Connect with one potential business partner
(realtor, attorney, financial advisor)

o Track all income and expenses meticulously

» Refine your pricing based on market
feedback

e Continue learning through notary groups and

resources

Building Momentum

Most notaries see their business double every
60-90 days during the first year as word-of-
mouth spreads and their skills improve. Month
one might bring $200-400. Month three could
bring $800-1,200. Month six might generate
$1,500-2,500. This progression is normal and
expected.

Stay consistent with marketing, deliver
exceptional service to every client, ask for
referrals and reviews, and keep learning. Join
your state notary association, take continuing
education courses, and consider specialized
certifications like loan signing agent credentials
once you're comfortable with basic notary work.

Remember: Every expert notary earning six figures started with their first nervous appointment. Your

journey is valid, your timeline is normal, and your success is entirely achievable. Trust the process and

stay committed.



Common Beginner Mistakes to Avoid

Underpricing Your Services

New notaries often charge too little, trying to
compete on price. This attracts difficult
clients and devalues your service. Price at
market rates or slightly higher—quality
clients pay for convenience and
professionalism, not rock-bottom prices.
Your knowledge and travel time have real
value.

Skipping the Journal

Even if your state doesn't require a notary
journal, keep one religiously. It's your legal
protection if a transaction is ever
questioned. Document every detail: date,
time, signer names, document types, ID
information, and fees charged. This simple
habit prevents massive headaches later.

Not Tracking Expenses

Every mile driven, app subscription, and
supply purchase is potentially tax-deductible.
Track everything from day one using mileage
apps and expense tracking software. Come
tax time, these deductions significantly
reduce your tax burden, putting more money
in your pocket.

Not Setting Boundaries

Saying yes to every request leads to burnout.
Set clear business hours, minimum fees, and
service area limits. It's okay to decline
appointments that don't meet your criteria.
Successful notaries protect their time and
energy by being selective about which work
they accept.

Neglecting Marketing

Getting your commission and waiting for
clients to appear doesn't work. Consistent
marketing is essential, especially in your first
year. Post regularly, network continuously,
and always carry business cards. Most
successful notaries spend 20-30% of their
time on marketing activities.

Doing Signings Beyond Your Skill
Level

It's tempting to accept every opportunity, but
taking jobs you're not trained for damages
your reputation and could create legal
problems. If you're not certified for loan
signings, dont do them. If a document
seems unusual or complex, it's okay to
decline and refer them to a more
experienced notary.



Growing Beyond Your First Few Months

00/

Add Certifications

Once comfortable with general notary work, get certified as a Loan Signing Agent
through the National Notary Association or Loan Signing System. This certification
opens doors to higher-paying loan signing work with title companies and signing
services. Investment: $200-400. Return: Potentially thousands in monthly income.

Build Strategic Partnerships

Develop relationships with real estate agents, estate planning attorneys, senior living
facilities, and financial advisors. These professionals need reliable notaries for their
clients regularly. One good partnership can generate 5-10 referrals monthly, creating a
steady baseline income.

Invest in Better Equipment

Upgrade to a portable scanner for immediate document returns, add fingerprinting
equipment for additional revenue streams, or invest in a professional mobile printer. Each
upgrade expands your service offerings and justifies premium pricing. Better tools =
better service = higher fees.

Create Passive Income Streams

Package your knowledge into digital products, create online courses teaching others to
become notaries, or build templates and resources for sale. This passive income works
24/7 while you sleep, diversifying your revenue sources beyond active notary
appointments.

Most notaries who treat this as a real business—not just a hobby—reach consistent four-figure

monthly income within 6-12 months. Those who go full-time often build six-figure businesses within 2-

3 years. Your potential is limited only by your commitment and marketing consistency.



GlowVerse Notary Lounge™ — You've Got
This!

Your Journey Starts Now Free Tools & Resources
You've learned how notaries make money through multiple Visit the GlowVerse Marketplace
income streams. You understand what you need to get for:

started. You have a 7-day action plan that removes all

: o S5 starter guides and templates
guesswork. You've discovered how Al tools make S 9 P

professional operations accessible to complete beginners. « Notary business checklists
And you've seen the realistic income potential that awaits e Al prompt libraries

consistent, dedicated notaries. « Marketing materials

The difference between dreamers and doers is simple: o Client scripts and forms
taking the first step. Your state's notary application is « Income tracking spreadsheets

probably a few clicks away. Your commission could be in . State-specific resources
hand within weeks. Your first client might be someone you

already know. The opportunity is real, the path is clear, and Join thousands of notaries building

the timing is now. successful businesses with
GlowVerse support systems

This isn't about getting rich quick or replacing your income designed specifically for beginners.

overnight. It's about building a legitimate, flexible business

that grows steadily while fitting around your life. It's about

serving your community while earning meaningful income

on your own terms. Thousands of people just like you have

done exactly what you're about to do—and succeeded.

Welcome to the GlowVerse Notary Lounge™ — where beginners become confident professionals. Your
future clients are waiting. Let's get started!



